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| ‘over year — is en-

1 back into real estate.

Changing

BY TARA SHARP
. 'With home prices down and distressed
sales up, industry professionals have been
forced to adapt to a changing market.
Last year’s median home price in San
Diego County dropped 24.4 percent to
$360,000, due in large part to the continu-
ing flood of foreclosures, which made up
more than 50 percent of existing homes
sold in December, accordmg to MDA Data-
Quick of La Jolla,
However, increas-
ing sales — which
rose nearly 35 percent
in December. year

ticing more workers

g
“There are people - Louis Galuppo
coming into the industry,” said Louis

. Galuppo, residential real estate director at

‘Burnham-Moores Center for Real Estate
at the University of San Diego, “I think
there are people that believe they can still

-get work. Some people believe we're close

to the bottomi, lf not at the bottom.”

.. The number of licenses issued statemde' .
{ jumped to 678 brokers and 1,011 sales-.
people in December from 469 brokers and .

849 salespeople in November, according

‘to the state Department of Real Estate
1in Sacramento "The statewide number of
licensees declined to 532,531in December

from 549 244 in December 2007,
- ~Erik Weichelt, 2009 president for the San

'Dlego Assocxallou of Redltors, 5ays, he is -
happy to see his associatiof growing again.
- In December, ‘s trade group counted
'9

965 members, an increase from 9 910
in November but down from 10 866 in

w

-December 2007. :
. ““We're Hopeful .that we’re on our Way

b_ack to at least a stabxhzed market > sa1d

_ Wemhe]t

" For now, agenmes are cuttmg costs by
down5121ng, says Galuppo, going down to

-2,000 from 15 000 square feet, for example _

Market Draws Agemg
ack to Residential Real Estate

and doubling up on desks and havmg sales
staff work at home.

Galuppo says he’s seemg anew approach
to the business emerging with the large
numbers of short sales — when the owner
sells the property for less than he or she
owes on the mortgage to avoid a foreclosure
—and foreclosures on the market, -

““Lenders have to look for new ways

. of disposing of these properties,” said

Galuppo. “They don’t have the internal
personnel or infrastructure necessary.” -
Among the things he says lenders need

‘to do is use brokers specializing in real

estate-owned (i.e. foreclosed) properties
and selling pools ‘of these properties to
funds and groups of investors. '
‘Repair, Refocus

In the early 2000s, ‘the flood of new
llcensed agents meant more competition,
says Kris Berg, who with her husband,
' Steve Berg, is the
owner ‘of -a:four-per-
'son brokerage, San
.-Diego' Casties Realty.

“But when values
dropped there ‘were
still a lot of “agents
-'ﬁghting for a smaller
. Kris Berg - piece of the pie.
-+ “T'think this s ‘really a good thing for

‘the mdustry, said Berg. “There were too

many agents, perhaps, under- -qualified and

-under—prepared }ackmg professwnahsm
- and expertise,”. AR

~Berg says she gl'ves her chents control of
the sales process by conslantly keeping them

involved. Her clients can perform transac-

tions onlme, such as signing documents elec-

tronically and checking listings on the Web.

*“I see this as a tremendous opportunity
to repair and refocus, to really change our

. philosophy about the customer, profes-

sionalism and ethics,” said Berg, “The
agents and the brokers who can accom-
plish that [.. are going to come out of this
... stronger and more effective.”

Reqoesﬁs for Commercial Propeﬁy

Owners who puirchased their properties
dur_iug the real estate bubble may be able to
receive relief on their property taxes.

But first, they must file for reassess-
ments with the County Assessor’s office

by May 30.

Reassessments Expeoted to Jump

BY MICHELLE MOWAD

1 through May 30, and a more formal as-
sessment appeal, which can be filed July
through November.

The county received 40,000 applications
for review of assessments and adjusted
38,000, or 95 percent, in 2008.

- It received 41,000 assessment appeals but



